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Copyright © All rights reserved worldwide. 
 
YOUR RIGHTS: This book is restricted to your personal use only. It does not come                             
with any other rights. 
 
LEGAL DISCLAIMER: This book is protected by international copyright law and                     
may not be copied, reproduced, given away, or used to create derivative works                         
without the publisher’s expressed permission. The publisher retains full                 
copyrights to this book. 
 
The author has made every reasonable effort to be as accurate and complete as                           
possible in the creation of this book and to ensure that the information provided                           
is free from errors; however, the author/publisher/ reseller assumes no                   
responsibility for errors, omissions, or contrary interpretation of the subject matter                     
herein and does not warrant or represent at any time that the contents within are                             
accurate due to the rapidly changing nature of the Internet. Any perceived slights                         
of specific persons, peoples, or organizations are unintentional. 
 
The purpose of this book is to educate and there are no guarantees of income,                             
sales or results implied. The publisher/author/reseller can therefore not be held                     
accountable for any poor results you may attain when implementing the                     
techniques or when following any guidelines set out for you in this book. 
 
Any product, website, and company names mentioned in this report are the                       
trademarks or copyright properties of their respective owners. The                 
author/publisher/reseller are not associated or affiliated with them in any way.                     
Nor does the referred product, website, and company names sponsor, endorse, or                       
approve this product. 
 
COMPENSATION DISCLOSURE: Unless otherwise expressly stated, you should               
assume that the links contained in this book may be affiliate links and either the                             
author/publisher/reseller will earn a commission if you click on them and buy the                         
product/service mentioned in this book. However, the author/publisher/reseller               
disclaims any liability that may result from your involvement with any such                       
websites/products. You should perform due diligence before buying the                 
mentioned products or services. 
 
This constitutes the entire license agreement. Any disputes or terms not                     
discussed in this agreement are at the sole discretion of the publisher. 
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Introduction 

 

You may have noticed a trend toward creating monthly                 
subscriptions in just about every industry you can think of:                   
books, video games, movies, television, music, apps, services,               
food, clothing, ... there’s probably some sort of subscription                 
option associated to it. In fact, you can even get razor blade                       
deliveries with an automated, monthly subscription option! 

Think about all the different companies that have started                 
monthly recurring membership programs and it’ll quickly             
become apparent just how profitable they must be, right? 

Amazon has its Amazon Prime program, its Kindle Unlimited program, and its                       
Amazon Fresh program. You have streaming content providers like                 
Netflix and Hulu. 

There’s music like Pandora, and Spotify, and Apple Music, and Google                     
Music. You have video games that charge monthly fees -                   
everything from MMORPGs like World of Warcraft to tiny little                   
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music apps that charge a few bucks a month to access karaoke                       
songs, songs you can play on a virtual piano, etc. 

There are also unlimited magazine and book apps where you                   
can pay a monthly fee to gain access to new book releases and                         
digital magazines. 

Then there is the whole monthly “crate” or subscription box                   
model that has taken the Internet by storm. This is where                     
customers receive themed membership boxes every month             
around things like fitness, beauty, parenting and tech, all                 
charging a monthly subscription fee.  

There’s one main reason so many major companies are moving                   
toward monthly subscription offers - they are incredibly               
profitable! 

But an online membership website is one of the most profitable                     
types of membership programs of all because you have no                   
inventory or shipping to deal with! 

In this guide, we’re going to talk about how you can start your                         
own membership site in just about any niche or genre you can                       
think of, how to find members and successfully launch your                   
membership program even if you haven’t done it before. 

 So, let’s get started! 

Why You Need a Membership Site 

The biggest reason companies are moving to monthly               
subscriptions is to provide a steady flow of income that does not                       
require additional advertising expenditure to maintain. 

Yes, your membership site income may fluctuate from time to                   
time. There will be months where you experience a higher                   
number of cancellations due to several different reasons such as                   
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