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Foreword 
 

Are you sick and tired of hearing the word ‘No’ in your life or your 

business? 

 

You're among the millions of people who struggle with rejection and 

if you will be able to turn that ‘No’ into a ‘Yes’, can you envisage how 

fantastic that will be? 

 

But naturally I’m stating the obvious… I'm sure you’d like to know is 

how that may be done. 

 

So make certain you read through this book carefully and learn how 

you are able to turn your business around. 

 

And make certain you apply the strategies in this book to change your 

successes. Simply reading this book isn't adequate. You have to take 

action and make all of this a part of you; otherwise you will not be 

able to attain success! 

 

So without further ado, let’s jump into it immediately! 

   

 

 

Rejection Immunity Strategies 

Learn How To Be The Best Sales Person By Beating Your Fear Today! 
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Chapter 1: 
What Really Is The Rejection 

Synopsis 
 

Among the most major stumbling blocks that a newcomer 

entrepreneur will face is rejection. What is really behind it? 
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What’s Behind It 

 

Somebody denying a scenario outright may be a great dampener to 

your whole business day, but somebody contemplating the scenario 

for a couple of days and then rejecting it may be equally bad too. For a 

many entrepreneurs, it's very crucial to make sure you have a broad 

network.  

 

It takes things like establishing a presence, meeting individuals 

personally, holding seminars, and so on. To get as many individuals 

knowing about the business as possible. At such a time, somebody 

shooting down the concept even before they've investigated it fully is 

a big disappointment. 

 

All the same, individuals at top of their business game know what 

rejection actually means. A crucial reason for their success is that they 

understand the significance of being denied. There are two ways to 

take a rejection in reality.  

 

You are able to feel bad about it and get totally disillusioned about 

what you're doing or you are able to take it in as a learning experience 

and better your techniques. People who have been in the arena for a 

substantial amount of time know that it's the second technique that 

truly sustains them. 

 

You, as a fledgling entrepreneur or even as somebody who has been 

here for a long time but hasn't savored true success, must emulate 

this as well.  

 



 - 7 - 

When someone rejects you, you have to believe whether there's 

something wrong with your plan of attack.  

 

If others in the same business as you are doing well, it is not the 

business itself at fault. Something is miscarrying with the way you're 

setting about the subject. See if you are able to work on that. Speaking 

to somebody in your line of business may help. Or, you may check 

into how other popular businesses are being carried on. There's 

always a learning process. 

 

Then you have to learn to be relentless. No one may please all the 

people all the time; not even the greatest corporate entities of the 

world. Consider it - if you have to meet 100 individuals in a day but 

out of them ten show interest and five really take some action, do you 

care about the remaining rejections? You don't! You're still successful. 

With business, it's largely a numbers game. You shouldn't let 

rejections disillusion you, even though they may seem momentous to 

you. 

 

The most crucial thing is to take rejection in your stride, even as you 

have to do with so many other things in every sort of business 

venture. Only then will you be able to harvest the results of your 

work. 

 

 

 

 

This preview copy ends here and to get the full product, please go to 

(http://sentral.tradebit.com/) here to get the full product. 

 

 


